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S h i l o h  C a b r e r a  b r i n g s  a  p o w e r f u l  b l e n d  o f
r e a l  e s t a t e  e x p e r t i s e ,  f i n a n c i a l  k n o w l e d g e ,
a n d  c l i e n t  a d v o c a c y  t o  e v e r y  t r a n s a c t i o n .
W i t h  a  b a c k g r o u n d  i n  b a n k i n g ,  c r e d i t
e d u c a t i o n ,  s a l e s  a n d  l e n d i n g ,  s h e
u n d e r s t a n d s  h o w  t o  g u i d e  c l i e n t s  t h r o u g h
t h e  f u l l  h o u s i n g  j o u r n e y — f r o m  r e n t i n g
a n d  f i r s t - t i m e  b u y i n g  t o  s e l l i n g  w i t h
c o n f i d e n c e .
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Hello!
I'm Shiloh Royale Cabrera



To help youI’M HERE

I ’ m  h e r e  t o  h e l p  y o u  w i t h  a l l  o f  y o u r  r e a l  e s t a t e  n e e d s  —  w h e t h e r
y o u ' r e  l o o k i n g  t o  r e n t ,  p u r c h a s e  y o u r  f i r s t  h o m e ,  s e l l  y o u r  c u r r e n t
p r o p e r t y ,  o r  r e l o c a t e  t o  a  n e w  a r e a .  I f  y o u  h a v e  l i t t l e  t o  n o  c r e d i t ,
a r e  a  f i r s t - t i m e  h o m e b u y e r ,  o r  f e e l  n e r v o u s  a b o u t  t h e  p r o c e s s ,  y o u
d o n ’ t  h a v e  t o  n a v i g a t e  i t  a l o n e  —  I ’ m  y o u r  a l l y .

W i t h  y e a r s  o f  e x p e r i e n c e  g u i d i n g  c l i e n t s  t h r o u g h  f i n a n c i a l  a n d  r e a l
e s t a t e  d e c i s i o n s ,  I  u n d e r s t a n d  t h a t  e v e r y  s i t u a t i o n  i s  u n i q u e .  I  w i l l
w o r k  w i t h  y o u  e v e r y  s t e p  o f  t h e  w a y ,  a n s w e r  a l l  o f  y o u r  q u e s t i o n s ,
a d v o c a t e  f o r  y o u r  g o a l s ,  a n d  m a k e  s u r e  y o u  f e e l  c o n f i d e n t  a n d
i n f o r m e d  t h r o u g h o u t  t h e  e n t i r e  p r o c e s s .

Y o u r  g o a l s  a r e  m y  p r i o r i t y  —  a n d  t o g e t h e r ,  w e ’ l l  t u r n  y o u r  n e x t  m o v e
i n t o  a  s u c c e s s f u l  o n e .

SHILOH ROYALE CABRERA
REALTOR

Shiloh@miamidreamre.com www.miamidreamRE.com978.590.0150



Home Seller's ROADMAP

N o t e :  T h i s  i s  o n l y  a  h i g h  l e v e l  o v e r v i e w  o f  a  s e l l - s i d e  p r o c e s s .  F o r

m o r e  d e t a i l e d  s t e p s ,  p l e a s e  r e f e r  t o  y o u r  r e a l  e s t a t e  a g e n t .
Shiloh Cabrera 

R E A L  E S T A T E  A G E N T Shiloh@miamidreamre.com
978.590.0150
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F IND  AGENT PR IC ING

W o r k  w i t h  y o u r  a g e n t

t o  s e t  a  c o m p e t i t i v e ,

m a r k e t - s m a r t  p r i c e .

L I ST ING

C h o o s e  a  R e a l t o r  y o u

t r u s t  a n d  f e e l

c o m f o r t a b l e  w o r k i n g

w i t h .

o u r  h o m e

o f f i c i a l l y  h i t s  t h e

m a r k e t .

SHOWINGS

S t a y  f l e x i b l e  t o

a c c o m m o d a t e

p o t e n t i a l  b u y e r s .

OFFERS

R e v i e w  a n d

n e g o t i a t e  t h e  b e s t

t e r m s .

UNDER  CONTRACT

A  f o r m a l  a g r e e m e n t  i s

s i g n e d  b e t w e e n  y o u

a n d  t h e  b u y e r .
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STAG ING

C l e a n ,  d e c l u t t e r ,  a n d

p r e p a r e  y o u r  h o m e  t o

l o o k  i t s  b e s t .
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MARKET ING

Y o u r  h o m e  i s

p r o f e s s i o n a l l y  l i s t e d

a n d  p r o m o t e d  a c r o s s

m u l t i p l e  p l a t f o r m s .

F INAL  DETA I LS

P r e p a r e  t o  m o v e

a n d  c o m p l e t e  a l l

r e q u i r e d  p a p e r w o r k .
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CLOS ING

C o n g r a t u l a t i o n s —

y o u r  h o m e  i s

s o l d !
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SELLING YOUR HOME
ISN’T JUST CLOSING A

CHAPTER — IT’S
OPENING THE DOOR TO
THE LIFE WAITING FOR

YOU NEXT

Shiloh Cabrera



Ten steps to
SELLING A HOME

FIND A GREAT AGENT

ESTABLISH A PRICE

PREPARE YOUR HOME

MARKETING

SHOWINGS

OFFERS AND NEGOTIATIONS

FINAL DETAILS

UNDER CONTRACT
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LISTING CLOSING05 10



Preparing
to Sell



Y o u ’ r e  n o t  l e g a l l y  r e q u i r e d  t o  u s e  a
r e a l  e s t a t e  a g e n t  t o  s e l l  y o u r  h o m e
—  b u t  h a v i n g  o n e  c a n  m a k e  a
s i g n i f i c a n t  d i f f e r e n c e  i n  y o u r  r e s u l t s
a n d  y o u r  e x p e r i e n c e .

S e l l i n g  a  h o m e  i n v o l v e s  m u c h  m o r e
t h a n  p u t t i n g  a  s i g n  i n  t h e  y a r d .
P r i c i n g ,  m a r k e t i n g ,  n e g o t i a t i o n s ,
c o n t r a c t s ,  t i m e l i n e s ,  a n d  l e g a l
d e t a i l s  a l l  m a t t e r .  A  s k i l l e d  a g e n t
h e l p s  p r o t e c t  y o u r  i n v e s t m e n t  a n d
m a x i m i z e  y o u r  r e t u r n .

WHY HIRING AN AGENT IS A SMART MOVE:

Accurate Pricing Strategy  – Properly pricing your
home to attract strong offers without leaving money
on the table.

Professional Marketing  – High-quality photos, online
exposure, l isting strategy, and targeted promotion.

Negotiation Expertise – Skilled handling of offers,
counteroffers, and contract terms to protect your
bottom line.

Legal Protection – Ensuring contracts, disclosures,
and timelines are handled correctly to reduce risk.

Access to Qualified Buyers – Agents network with
other agents and pre-qualified buyers.

Stress Reduction –  Coordinating showings,
inspections, appraisals, and closing details so you
don’t have to. 01

Do I need to hire an agent?
The answer is no, but here’s why you should.

WHILE SELLING ON YOUR OWN MAY SEEM LIKE A WAY TO SAVE COMMISSION, MANY
HOMEOWNERS FIND THAT A STRONG AGENT HELPS THEM SELL FASTER, AVOID COSTLY

MISTAKES, AND OFTEN NET MORE IN THE END.



F i n d i n g  a  r e a l  e s t a t e  a g e n t  y o u  t r u s t
a n d  f e e l  c o m f o r t a b l e  w i t h  i s  j u s t  a s
i m p o r t a n t  a s  f i n d i n g  t h e  r i g h t  h o m e .
S e l l i n g  y o u r  h o m e  i s  a  m a j o r  l i f e
d e c i s i o n ,  a n d  y o u  d e s e r v e  a n  a g e n t
w h o  i s  f u l l y  c o m m i t t e d  t o  y o u r  g o a l s
a n d  i n v e s t e d  i n  y o u r  s u c c e s s .

F o r  s e l l e r s ,  a  s t r o n g  a g e n t  m a k e s  t h e
s a l e  o f  y o u r  h o m e  e a s y  a n d  s e a m l e s s
—  f r o m  p r i c i n g  i t  c o r r e c t l y ,
m a r k e t i n g  i t  e f f e c t i v e l y ,
c o o r d i n a t i n g  s h o w i n g s ,  n e g o t i a t i n g
t h e  b e s t  p o s s i b l e  t e r m s ,  a n d
m a n a g i n g  t h e  t r a n s a c t i o n  a l l  t h e
w a y  t o  c l o s i n g .  

A s  y o u r  a g e n t ,  I  w o n ’ t   j u s t  l i s t  y o u r
h o m e ,  I  w i l l  p o s i t i o n  i t  t o  s e l l
s u c c e s s f u l l y .

INDUSTRY KNOWLEDGE

SMART NEGOTIATING

PROFESSIONAL EXPERIENCE

CUSTOMER SERVICE

I  have access to a wide variety of resources that is not readily available
to the public. They can help you determine the best price and time to
sell .  

With my experience and expertise, I  can help you
negotiate the best price for your home. 

I partake in continuing education, training and compliance to ensure that
I am up to date on any changes in legal or administrative paperwork. 

I  am dedicated to helping you answer any questions that arise from this
process. I  treat you, how I would like you to treat me! 

01

FINDINGa Great agent



S e t t i n g  t h e  r i g h t  l i s t i n g  p r i c e  i s  o n e  o f  t h e  m o s t  i m p o r t a n t  p a r t s
o f  t h e  h o m e  s e l l i n g  p r o c e s s .  T h e  m o s t  b u y e r  t r a f f i c  t y p i c a l l y
h a p p e n s  w i t h i n  t h e  f i r s t  3 0  d a y s  o n  t h e  m a r k e t ,  s o  p r i c i n g  y o u r
h o m e  c o r r e c t l y  f r o m  t h e  s t a r t  i s  c r u c i a l .

I f  a  h o m e  s i t s  l o n g e r  t h a n  3 0  d a y s ,  b u y e r s  o f t e n  b e g i n  t o  w o n d e r
w h y  i t  h a s n ’ t  s o l d  a n d  m a y  a s s u m e  s o m e t h i n g  i s  w r o n g .  P r i c i n g
t o o  h i g h  c a n  l e a d  t o  f e w e r  s h o w i n g s  a n d  n o  o f f e r s ,  c a u s i n g  y o u r
h o m e  t o  s t a y  o n  t h e  m a r k e t  l o n g e r .  O n  t h e  o t h e r  h a n d ,  p r i c i n g
t o o  l o w  c o u l d  m e a n  l e a v i n g  m o n e y  o n  t h e  t a b l e  a n d  n o t
m a x i m i z i n g  y o u r  r e t u r n .

T h e  g o a l  i s  t o  p r i c e  i t  j u s t  r i g h t  —  a t t r a c t i n g  s t r o n g  i n t e r e s t  e a r l y
w h i l e  p r o t e c t i n g  y o u r  i n v e s t m e n t .
 

LISTING PRICE

02ESTABLISH
a Price



Y o u  h a v e  t w o  o p t i o n s  i n  o r d e r  t o  p r i c e  y o u r  h o m e  f o r  s a l e :

Y o u  c a n  e n g a g e  w i t h  a  t h i r d  p a r t y  h o m e  a p p r a i s e r ,  w h o
w i l l  p e r f o r m  a n  a n a l y s i s  o n  y o u r  h o m e  a n d  t h e
n e i g h b o r h o o d  ( t h i s  o p t i o n  c a n  c o s t  y o u  u p  t o  $ 8 0 0 ) .  

I  c a n  p e r f o r m  a n  a n a l y s i s  o n  o t h e r  h o m e s  f o r  s a l e  i n  t h e
a r e a  a n d  p r o v i d e  y o u  w i t h  a  s a l e  p r i c e  r a n g e  ( t h i s  i s
i n c l u d e d  w i t h  m y  s e r v i c e  &  i s  t h e  m o s t  c o m m o n l y  u s e d
o p t i o n  a m o n g s t  r e a l - e s t a t e  a g e n t s  a n d  t h e i r  c l i e n t s )  

WHAT DETERMINES THE PRICE?

02ESTABLISH
a Price



PREPARE
your  Home

T h e  w a y  y o u  s t y l e  y o u r  h o m e  c a n  b e  a  m a k e  i t  o r  b r e a k  i t
p o i n t  f o r  a  p o t e n t i a l  b u y e r .  T h e y  h a v e  t o  b e  a b l e  t o
p i c t u r e  t h e m s e l v e s  l i v i n g  i n  y o u r  s p a c e ,  s o  b e  m i n d f u l  o f
w h a t  y o u  l e a v e  v i s i b l e  t o  v i e w e r s .  

Y o u  c a n  h i r e  o r  r e n t  p r o f e s s i o n a l  p r o p s  a n d  d e c o r a t o r s  t o
h e l p  s t a g e  y o u r  h o m e .  

C o n s i d e r  g e t t i n g  p r o f e s s i o n a l  p h o t o s  t a k e n  a s  t h e s e
d e t e r m i n e  t h e  f i r s t  i m p r e s s i o n  t h e  p o t e n t i a l  b u y e r  w i l l
h a v e  o f  y o u r  h o u s e .  

HOME STAGING TIPS

03

B e  s u r e  t o  p u t  a w a y  a n y  p e r s o n a l
p h o t o g r a p h s ,  m e m o r a b i l i a , a n d
a r t i f a c t s  a s  i t  w i l l  l o o k  l i k e  c l u t t e r
t o  a  p o t e n t i a l  b u y e r .  

Y o u  c a n  r e p l a c e  p h o t o s  w i t h  w a l l
a r t .



ChecklistPREPARING

OUTSIDE THE HOME

T a k e  c a r e  o f  t h e
l a n d s c a p i n g  ( i . e . :  c u t
t h e  g r a s s ,  w a t e r  t h e
f l o w e r s ,  t r i m  t h e  t r e e s
a n d  b u s h e s )  

R e m o v e  w e e d s  

R e p a i n t  o r  r e - s t a i n  a n y
p o r c h e s ,  e n t r y  w a y s ,
a n d  d o o r w a y s  

F i l l  i n  a n y  c r a c k s  i n  t h e
d r i v e w a y ,  s i d e w a l k s  a n d
f o u n d a t i o n  

C l e a n  o u t  t h e  g u t t e r s  o f
a n y  l e a v e s  o r  t w i g s  

T e s t  a l l  l i g h t i n g  f i x t u r e s
a n d  m o t i o n  s e n s o r s  

R e p a i n t  t h e  h o m e  i n  a
n e u t r a l  c o l o u r
( p r e f e r a b l y  w h i t e )

R e m o v e  a n d  r e p l a c e
a n y  p e r s o n a l  a r t i f a c t s  

F i n d  a r r a n g e m e n t s  f o r
p e t s  a n d  c h i l d r e n ,  a n d
r e m o v e  t o y s  a n d
c l u t t e r  f r o m  m a i n
s p a c e s

M a k e  s u r e  t h a t
w a l k w a y s  a r e  c l e a r  

INSIDE THE
HOME



Finding
a Buyer



04
M a k e  s u r e  t h a t  t h e
p h o t o s  y o u  u s e  t o
m a r k e t  y o u r  h o m e  a r e
b r i g h t ,  c l e a r ,  a n d
c a p t u r e  a l l  a n g l e s .  

B u y e r s  w i l l  f e e l  m o r e
c o m f o r t a b l e  w i t h  m o r e
p h o t o s .  

Marketing

D o  n o t  l i s t  o n  o n e  s i t e  o n l y ,  b e  s u r e  t o  l i s t  y o u r  h o u s e  o n

s e v e r a l  d i f f e r e n t  p l a t f o r m s

B e  d e t a i l e d  i n  y o u r  d e s c r i p t i o n  

K e e p  y o u r  c a l e n d a r  a s  f l e x i b l e  a s  p o s s i b l e !  Y o u  d o n ' t  w a n t

t o  m i s s  o u t  o n  a n y  o p p o r t u n i t i e s !  

MARKETING TIPS 
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M a k e  s u r e  y o u r  p h o t o s
a n d  d e s c r i p t i o n s  a r e
c l e a r ,  a t t r a c t i v e ,  a n d
r e l e v a n t .  

T h e s e  a r e  t h e  f i r s t
i m p r e s s i o n s  o f  y o u r  h o m e
t o  a  p o t e n t i a l  b u y e r .  

C o n g r a t u l a t i o n s !  Y o u  h a v e  o f f i c i a l l y  l i s t e d  y o u r
h o m e  f o r  s a l e .

R e a l  e s t a t e  a g e n t s  w i l l  u s e  t h e i r  n e t w o r k  t o
e n s u r e  t h a t  y o u r  l i s t i n g  i s  a s  v i s i b l e  a s  p o s s i b l e ,
a n d  r e a c h e s  t h e  a p p r o p r i a t e  a u d i e n c e .  

I f  y o u  w a n t ,  a g e n t s  c a n  s u p p l y  a  s i g n  f o r  y o u r
f r o n t  y a r d  t o  l e t  p a s s e r b y ' s  k n o w  o f  y o u r
i n t e n t i o n s  t o  s e l l .  

Listing



P r i v a t e  v i e w i n g s  a s  w e l l  a s  o p e n  h o u s e  v i e w i n g s  w i l l
b e  s e t  u p  d u r i n g  t h e  f i r s t  f e w  w e e k s  o f  l i s t i n g  y o u r
h o m e .  

Y o u  s h o u l d  m a k e  a r r a n g e m e n t s  f o r  p e t s  a n d  c h i l d r e n
d u r i n g  v i e w i n g  t i m e s ,  t o  h e l p  m a k e  t h e  v i e w i n g
e x p e r i e n c e  a s  p l e a s a n t  a n d  d i s t r a c t i o n  f r e e  a s
p o s s i b l e .   I t ’ s  r e c o m m e n d e d  t h a t  s e l l e r s  a r e  n o t
p r e s e n t  d u r i n g  s h o w i n g  t i m e s .

F o r  t h e  f i r s t  f e w  w e e k s /  w e e k e n d s ,  m a k e  s u r e
t h a t  y o u r  c a l e n d a r  i s  f l e x i b l e  f o r  s h o w i n g s .  T h i s
w i l l  h e l p  p r o v i d e  p o t e n t i a l  b u y e r s  a  g r e a t e r
n u m b e r  o f  v i e w i n g  o p t i o n s .  

06Showings



ChecklistS H O W I N G

Complete the above list (15 minute list)

Vaccum, sweep and mop the floors 

Dust any visible or reachable areas 

Wipe all major appliances, glass, and mirrors 

Fold or hang up visible clothing nicely

Make the beds and fluff pillows 

Throw away any garbage 

Empty out garbage cans and take out the trash

Clean the countertops and put away dishes

Declutter the home, remove any toys 

Turn on all indoor and outdoor lights

IF YOU HAVE FIFTEEN MINUTES

IF YOU MORE THAN AN HOUR



FINAL Steps



A t  t h i s  t i m e ,  y o u  w i l l  b e  a b l e  t o  a c c e p t  t h e  o f f e r ,
n e g o t i a t e  a n d  m a k e  a  c o u n t e r - o f f e r ,  o r  r e j e c t  t h e  o f f e r .  I f
y o u  r e c e i v e  m u l t i p l e  o f f e r s ,  y o u r  r e a l  e s t a t e  a g e n t  w i l l
h e l p  y o u  n e g o t i a t e  w i t h  t h e  b u y e r s  t o  f i n d  a  p r i c e  t h a t
y o u  a r e  h a p p y  w i t h .  

E n s u r e  t h a t  t h e  p r o c e s s  i s  t r a n s p a r e n t ,  a n d  a l l
i n f o r m a t i o n  p r o v i d e d  t o  t h e  b u y e r s  i s  a c c u r a t e  a n d  u p  t o
d a t e .  

07OFFERS
and  Negotiations



T h e  o f f e r  w i l l  o f f i c i a l l y  b e c o m e  b i n d i n g  o n c e  t h e  b u y e r  a n d  t h e  s e l l e r  b o t h  a g r e e  t o  t h e  t e r m s  i n  t h e  c o n t r a c t
( w h i c h  i n c l u d e s  t h e  p r i c e ) .  

S o m e  t h i n g s  t h a t  n e e d  t o  o c c u r  b e f o r e  t h e  c l o s i n g  p r o c e s s  c a n  c o m m e n c e :  
H o m e  i n s p e c t i o n  
T i t l e  s e a r c h
F i n a l  w a l k t h r o u g h  w i t h  t h e  b u y e r  

08Under Contract



Details
FINAL

B e  p r e p a r e d  f o r  o b s t a c l e s  a n d  h i c c u p s !  T h e y
h a p p e n  d u r i n g  t h i s  p h a s e ,  b u t  t h a t  d o e s n ' t  m e a n
t h e  s a l e  i s  o v e r .  

A t  t h i s  t i m e  y o u  c a n  s t a r t  p a c k i n g  a n d  m o v i n g
i n t o  y o u r  n e w  p l a c e !  
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C l o s i n g  i s  t h e  f i n a l  s t e p  i n  y o u r  h o m e  s e l l i n g  p r o c e s s .  

D u r i n g  t h e  c l o s i n g  p h a s e  o f  t h e  s a l e ,  y o u  c a n  e x p e c t  t h e  f o l l o w i n g :  

T h e  d e e d  t o  t h e  h o u s e  w i l l  b e  d e l i v e r e d  t o  t h e  p u r c h a s e r .  
T h e  o w n e r s h i p  i s  t r a n s f e r r e d  t o  t h e  p u r c h a s e r .  
A n y  o t h e r  d o c u m e n t s  i n c l u d i n g  f i n a n c i n g ,  i n s u r a n c e ,  a n d  l e g a l  d o c u m e n t s  a r e  e x c h a n g e d .  
T h e  n e g o t i a t e d  p u r c h a s e  p r i c e  i s  p a i d  a n d  a n y  o t h e r  f e e s  ( i . e .  c o m m i s s i o n s )  a r e  p a i d .  

Con g r a t u l a t i o n s !  Yo u  s o l d  y o u r  h o m e !

10Closing



TestimonialsCUSTOMER

S h i l o h  d i d n ’ t  j u s t  h e l p  u s  s e l l  o u r  h o m e ,
s h e  p r o t e c t e d  o u r  i n t e r e s t s .  S h e
n e g o t i a t e d  p o s t - o c c u p a n c y  t e r m s  t h a t
a l l o w e d  u s  e x t r a  t i m e  i n  t h e  h o m e  a f t e r
c l o s i n g ,  w h i c h  m a d e  o u r  t r a n s i t i o n  s o
m u c h  e a s i e r .  H e r  n e g o t i a t i o n  s k i l l s  a n d
a t t e n t i o n  t o  d e t a i l  a r e  o u t s t a n d i n g .
H i g h l y  r e c o m m e n d !

ANGIE J.

S h i l o h  w a s  i n c r e d i b l e  f r o m  s t a r t  t o  f i n i s h .  S h e
p r i c e d  o u r  h o m e  p e r f e c t l y ,  g e n e r a t e d  s t r o n g
i n t e r e s t  r i g h t  a w a y ,  a n d  n e g o t i a t e d  a  g r e a t  d e a l
f o r  u s .  T h e  h o m e  s o l d  q u i c k l y  a n d  t h e  e n t i r e
p r o c e s s  f e l t  o r g a n i z e d  a n d  s t r e s s - f r e e .  I f  y o u
w a n t  s o m e o n e  k n o w l e d g e a b l e ,  r e s p o n s i v e ,  a n d
t r u l y  i n v e s t e d  i n  y o u r  s u c c e s s ,  S h i l o h  i s  t h e  o n e .

LASHONDA W.

Shiloh Cabrera
R E A L  E S T A T E  A G E N T www.miamidreamRE.com

978.590.0150

S h i l o h  m a d e  r e n t i n g  m y  a p a r t m e n t  e a s y
a n d  s t r e s s - f r e e .  S h e  h a n d l e d  e v e r y t h i n g
—  m a r k e t i n g ,  b a c k g r o u n d  a n d  c r e d i t
c h e c k s ,  a n d  f i n d i n g  a  g r e a t  t e n a n t .  I  f e l t
c o n f i d e n t  k n o w i n g  m y  p r o p e r t y  w a s  i n
g o o d  h a n d s .  H i g h l y  r e c o m m e n d !

Ty C.

G o i n g  t h r o u g h  a  d i v o r c e  i s  n e v e r  e a s y ,
b u t  S h i l o h  h a n d l e d  t h e  s a l e  o f  o u r  h o m e
w i t h  p r o f e s s i o n a l i s m  a n d  c a r e .  S h e
w o r k e d  r e s p e c t f u l l y  w i t h  b o t h  o f  u s ,  k e p t
c o m m u n i c a t i o n  c l e a r ,  a n d  m a d e  s u r e
e v e r y t h i n g  s t a y e d  o n  t r a c k .  O u r  h o m e
s o l d  q u i c k l y ,  a n d  t h e  p r o c e s s  w a s  m u c h
s m o o t h e r  t h a n  w e  a n t i c i p a t e d .  W e ’ r e
b o t h  g r a t e f u l  f o r  h e r  f a i r n e s s  a n d
e x p e r t i s e . JACOB H.



Resources
ELECTRICAL & PLUMBING
PROFESSIONAL MOVERS
LENDERS
HOME INSURANCE

LANDSCAPING & OUTDOOR
HOME INSPECTOR
CONTRACTORS
TITLE COMPANY

Ask your real estate agent for trusted service referrals.

As your Realtor, I  have a reliable network of professionals — from lenders to inspectors to
movers — that I and my colleagues have personally worked with and confidently

recommend.
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